The Direct Supplies Portfolio
has been managed since June
2023 for PAN India in the SMB
and Mid-Market Segment for

Toner Supplies

Our Output

e leads identified, where customers had a
272
reguirement for original supplies

@ $78K estimated funnel value

GD 9% MQL's to WIN conversion rate '

@ $2,051 revenue value

ey 68% of the leads generated are from g
& °® |ndiaMart (introduced since Aug'23) Close the loop on the
assigned leads and coordinate

with the sales team to bring

the leads to closure.

of the leads generated through
& | 32% < £
outbound calling

Campaign Objective
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Generate marketing BANT
gualified opportunities for
toner supplies, targeting
existing users of printers.




Global Distribution Partner for the
Largest Computer Hardware Company

The PC Product Portfolio (Desktop, Laptops, Workstations, Printers) has been
catered to for PAN India in the SMB + Mid-Market space with 16 seats.
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2,387 MQL Leads 1+ million USD
generated against closures achieved
82,782 Units
¥ =
4 =
3+ Billion G 500K USD

SRR closures achieved

60%
acceptance rate

Campaign Objective
Generate marketing BANT Qualified Leads
P for further qualification/closure




Large-FOrmat Printers

Tele Lead Generation is operational since January 2021
for PAN India for their two portfolios:

* ProMax Printers

¢ Endurance Design‘ Jet
Campaign Objective:

Generate Marketing Qualified Leads through B2B g

, platform, SEO search engine, inbound leads, emailer
response, Web‘mars, events like expo, syndications -
eDM, WhatsApp, SMS, Virtual Booth.

Follow-up with customers/partners until closures
* are achieved. ;

ProMax Printers

Creatives Printirig ! Manufacturing.

Rt

.
Architects Commercial Photography ineering Graphic Designers

Endurance Design Jet

Sgnage\ Packaging
Qualified Leads generated
from November 2021
(Q1-22) till August (Q3-23)

$94,81K

approx.

Advertising Print Service Provider (PSP)

|

Textile

Retail

Our Output for
ProMax Printers

funnellvalue Qualified Leads generated
from November 2021 (Q1-22)
till August (Q3-23)

; P 1551
135 closed of approx. :
leads $1677K value
funnel value $4824K
16% approx.

of closure contribution

against LFP qualified leads closed of approx. 301
$747K value leads

Aj

Our Output for
Endurance
Design Jet

of closure contribution
against LFP qualified leads

0.0



2 ENPHASE

S

Enphase Tele Lead Generation has
been operational in Gurgaon, catering
majorly to tier 1 cities in India in the
B2C/B2B segment.

2,800 233
qualified leads leads per month
were generated on an average

1,468 10% 183

qualified leads generated conversion against leads per month on
for the current year the qualified leads an average till August 2023

280

opportunities
closed

180

closures currently which
is 12.50% of Closure
on qualified leads




