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Im porta nt Disc losure s

The  inform a tion p rovid e d  is not writte n or inte nd e d  a s sp e c ific  ta x 
or le g a l a d vic e . M a ssM utua l, its e m p loye e s a nd  re p re se nta tive s 
a re  not a uthorize d  to  g ive  ta x or le g a l a d vic e . Ind ivid ua ls a re  
e nc oura g e d  to  se e k a d vic e  from  the ir own ta x or le g a l c ounse l. 
Ind ivid ua ls involve d  in the  e sta te  p la nning  p roc e ss should  work 
with a n e sta te  p la nning  te a m, inc lud ing  the ir own p e rsona l le g a l 
or ta x c ounse l
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A ge nda

● Introd uc tion – Wha t is a  Life  C a re  Pla n?

● C om m on M isc onc e p tions

● C om p one nts of a  Life  C a re  Pla n

● How to  G e t Sta rte d
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Wha t is a  Life  C a re  Pla n

● Wha t is it?

● Why d oe s m y d e p e nd e nt ne e d  
one ?

● How d o I c re a te  one ?
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C omm on Misc onc e ptions

● It’ s not a fford a b le

● Som e one  will he lp  fina nc ia lly

● Trust a c c ounts a re  only for the  we a lthy

● A ll will b e  ta ke n c a re  of in the  Will

● Sib ling s will p rovid e  c a re

M ost Pe op le  Don’ t Know Whe re  to  Sta rt
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10 C ompre he nsive  Life  C a re  Pla nning Ste ps*

1. A d d re ss Prim a ry Issue s

2. C re a te  Life  C a re  Pla n V ision

3. G ua rd ia nship  /  A lte rna tive s to  G ua rd ia nship

4. Id e ntify Fina nc ia l Re sourc e s

5. Pre p a re  Life  C a re  Pla n C osts

6. Pre p a re  Le tte r of Inte nt

7. Pre p a re d  Le g a l Instrume nts

8. Re vie w ne e d  for Sp e c ia l Ne e d s Trust/A BLE A c c ount

9. Hold  Fa mily M e e ting

10. Re vie w Life  C a re  Pla n A nnua lly

*Yo u will ne e d  to  wo rk with yo ur te a m  o f sp e c ia lists a nd  a d visors – a tto rne ys, m e d ic a l sp e c ia lists 
a nd  fina nc ia l p ro fe ssiona ls to  he lp  yo u c re a te  a  life  c a re  p la n tha t m e e ts yo ur ne e d s.
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Life  C a re  Pla nning Sta ge s Time line
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How To G e t Sta rte d

● C om p le te  Pe rsona l Pla nning

● De te rmine  wha t you wa nt the  future  to  look like  for your love d  
one

Re sid e ntia l a rra ng e m e nts
Ed uc a tion
Em p loym e nt/O c c up a tiona l
Soc ia l &  Re c re a tiona l
M e d ic a l C a re

● Id e ntify Fina nc ia l Re sourc e s
G ove rnm e nt b e ne fits
Fa m ily a ssista nc e /inhe rita nc e s
A sse ts
 Insura nc e
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How To G e t Sta rte d, c ontinue d

● G ua rd ia nship  /  A lte rna tive s to  G ua rd ia nship

● Sta rt a  Le tte r of Inte nt to  b e  up d a te d  re g ula rly
√ O utline s c urre nt situa tion a nd  c om m unic a te s d e sire s a nd  

c onc e rns to  future  c a re g ive rs

● C onsid e r fe a sib ility for  a  Sp e c ia l Ne e d s Trust a nd /or A BLE 
A c c ount
√ M a na g e s re sourc e s
√ Prote c ts g ove rnm e nt b e ne fits
√ Provid e s sup p le me nts fund s

For the  most up -to-d a te  informa tion on whic h sta te s offe r A BLE A c c ounts visit 
www.a b le nrc .org
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Role  of a  Fina nc ia l Profe ssiona l

● Und e rsta nd  the  fina nc ia l ne e d s of the  ind ivid ua l a nd  how the  soc ia l, 
me d ic a l a nd  le g a l ne e d s im p a c t the ir life  c a re  p la n

● Provid e  a  fina nc ia l ne e d s a na lysis

● C oord ina te  fina nc ia l stra te g ie s with the  a ttorne y a nd  othe r p rofe ssiona ls 
on the  te a m

● O ffe r fina nc ia l op tions tha t ma ke  the  most se nse  b a se d  on your ne e d s

● Work with a n a ttorne y to  he lp  e nsure  tha t b e ne fits suc h a s M e d ic a id * or 
Sup p le me nta l Se c urity Inc ome ** won't uninte ntiona lly b e  je op a rd ize d

● Know the  q ue stions to  a sk a b out your c urre nt a nd  future  ne e d s

● He lp  the  c a re g ive r ma inta in the  life style  of the ir love d  one  with sp e c ia l 
ne e d s

* For more information regarding benefits provided by Medicare or Medicaid (Medi-CAL in 
California), visit www.cms.hhs.gov.  Medicaid guidelines vary by state.  Contact your local Medicaid 
office for details.

** For more information about SSI go to www.ssa.gov/ssi/.  Information is available by telephone, 
mail, in person at an office.  The toll-free number is 1-800-772-1213.

http://www.cms.hhs.gov/
http://www.ssa.gov/ssi/
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How Ma ssMutua l C a n He lp

● Sp e c ia l C a re  Pla nne rs

● Introd uc e  you to  non-p rofit p a rtne rship s

● Introd uc e  you to  a  Sp e c ia l Ne e d s A ttorne y

● Wid e  va rie ty of Sp e c ia l Ne e d s Trust fund ing  op tions
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